
2nd Annual 
PERFORMANCE PLUS BULL SALE

1.00 pm, Monday February 15 at “Eight Mile” Sale Complex, Keith



The No1 Sale for Breeders who 

Sell Their Cattle by the Kilo

Lot 1 - Stoney Point Dallas D21

Lot 11 - Stoney Point Double Agent D78

Lot 29 - Stoney Point Durango D174



Sale Information
SALE TIME
The sale is scheduled to commence at 1.00 pm SA time on  
Monday February 15 2009. Inspections are welcome from 10 am to 
11 am on sale day or any other time by appointment. We encourage 
buyers to inspect the bulls prior to sale. This gives us the opportunity 
to assist in selection of genetics to best fit your herd.
 
SA STUD BEEF FIELD DAYS
All bulls catalogued for the sale will be available for inspection  
at the Field Day. Tuesday February 9, at “Leonawood”, Dukes 
Highway, Keith.
  
ACCOMODATION
For any other accomodation or travel assistance contact  
the selling agents on the numbers listed below.
Keith Motor Inn, Keith - 08 8755 1500
Keith Hotel Motel, Keith - 08 8755 1122
Willalooka Tavern, Willalooka - 08 8757 8242
Country Roads Motor Inn, Naracoorte - 08 8762 3900

For any other accomodation or travel assistance contact John or  
Rebeka Gommers on 08 8755 1559.

 
THE STONEY POINT GUARANTEE
All Stoney Point Performance Angus Bulls are backed by a 2 
breeding season guarantee. In the event of a bull proving to be 
infertile, or incapable of natural service within 2 breeding seasons 
or 24 months (whichever comes first) of the purchase date, the 
vendor will credit the purchase price less the salvage value of 
the bull, provided the problem is not caused by injury or disease 
incurred since taking delivery. Any claims must be accompanied by 
a realevant veterinary certificate. The vendor reserves the right to 
obtain an independent veterinary assessment to confirm any claim.
 
HERD HEALTH
Stoney Point Performance Angus is currently MN2 Status for  
Bovine Johnes.
 
All Sale Bulls have been treated with:
- 7 In 1 plus annual booster
- Vibrovax plus booster
- Pestigard plus booster
- Eprinex and B12 Plus Selenium
 
All bulls have been Semen Tested and Vet Inspected by Dr Vic 
Coleman, Keith.
All bulls have been Beef Class Structurally assessed by accredited 
assessor Max Bowman, results will be available on a supplementary 
sheet on sale day. No Bulls have had their feet trimmed.

All bulls have been ear notch tested negative for Pesti Virus by 
Swans Veterinary Service, WA (see accompanying letter).
All Sale Bulls this year sell with the Pfizer Star Accreditation  
(see accompanying letter)

ARTHROGRYPOSIS MULTIPLEX (AM) 
All bulls selling are either free of AM by parentage, or have been 
tested free of AM. No carrier bulls will be offered for sale.

NEUROPATIC HYDROCEPHALUS (NH) 
All bulls selling are either free of NH by parentage, or have been 
tested free of NH. No Carrier bulls will be offered for sale.
 
DELIVERY
Stoney Point Performance Angus offers free delivery to buyers 
within a 500km radius of Keith. Delivery will be co-ordinated 
immediately after the sale, either to be trucked from the sale venue or 
to be returned to Leonawood until trucking is available. All bulls are 
purcahsers risk from the fall of the hammer. We recommend all bulls 
be insured. A representative of the selling agents will be available to 
assist with this.
 
REBATE
A rebate of 3% will apply to outside agents introducing buyers in 
writing to the selling agent prior to the sale and settling within 7 days.
 
PHONE BIDDING
Phone bidding can be arranged prior to the sale by speaking to the 
selling agents.
 
BUYERS INSTRUCTIONS
No buyers instruction form is included in the catalogue. Sale Agents 
prefer their own “Buyers Instructions” cards. All purchasers must 
complete one of these cards prior to leaving the sale. No verbal 
instructions will be accepted.
 
REGISTRATION STATUS
All bulls selling are either Herd Book Registered (HBR) or Angus 
Performance Registered (APR) and can be transferred at no cost.
 
REFRESHMENTS
Refreshments will be available throughout the sale, and we would 
also like to invite all cattle producers to stay on after the sale for an 
after sale barbeque and get together.
 
AFTER SALE SERVICE
The Gommers family pride themselves on their ability to offer 
ongoing support to their clients. The Gommers family are always 
available to discuss any aspect of your herd and can be contacted on 
the numbers listed in this catalogue.

2ND Annual Performance Plus Bull Sale
Offering

57 Quality Angus Bulls

DA & JA Gommers & Son Pty Ltd
John & Rebeka Gommers

“Leonawood” 
PO Box 219, Keith SA 5267

Ph: 08 8755 1559 • Fax: 08 8755 1629 • Mob: 0418 813 191
Email: stoneypoint@baonline.com.au

Jonathan Spence - 0427 084 951
Rodney Dix - 0429 818 490

Luke Schreiber - 0429 817 274
Mark O’Leary - 0429 814 998
Daniel Doecke - 0458 748 262
Bruce Treloar - 0408 816 185

Selling Agents

MN2
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2ND Annual Performance Plus Bull Sale
Offering

57 Quality Angus Bulls

“Eight Mile” Sale Complex
1.00 pm, Monday February 15, 2010

Welcome to the 2nd Annual “Performance Plus” Bull Sale. 2010 sees a move to a venue closer to home, with the sale to be staged 
at Len and Damien Gommers’ “Eight Mile” Sale Complex. They have done a fantastic job in revamping this set-up and we feel 
privileged to be given the opportunity to use such a great complex.

2009 was a watershed year for our operation. Staging our first successful “Stand Alone” sale was certainly a highlight, and 
something that we are excited to build upon as 2010 rolls around. While the Cattle market may be somewhat sluggish, the fact 
that producers have gone into summer with some paddock feed (what a nice change!), and lower input costs, have been seen as a 
positive in helping the bottom line. In saying this, when the market isn’t at all time highs, it makes it even more important to select 
the right genetics to increase profitability.  As a seedstock producer, and a major contributor to the Angus gene pool, we understand 
our responsibility and commitment of producing functional and productive seedstock that will be profitable for commercial producers 
and sustain their livelihoods in the beef industry.

Our objective is to continually advance your position in the marketplace, and add significant value to your operation. Two of the 
biggest factors in attaining this are the ability to stack extra early growth into your calf crop, on less inputs, and the development of a 
sound, efficient, problem-free cow herd, that excels in the basics of fleshing ability, fertility, and longevity. We are confident that the 
reputation genetics offered in this sale will help accomplish these goals and stand up against any others being offered this season.

We have made a significant investment in procuring the best genetics we can for our customers, which is evident as you peruse this 
catalogue. The fully imported ET calves bred through our partnerships with LaGrand Angus, South Dakota, and Rutherford Ranches, 
Texas are testament to this, being by some of the greats of the Angus breed, and stemming from cow families that excel in the areas 
mentioned earlier.

Once again, all our bulls come semen tested and vet inspected, beefclass structurally assessed, and backed by the Stoney Point 
Guarantee. We have also enrolled in the Pfizer Star program, which covers the spectrum of reproductive vaccinations and testing we 
go through to ensure the bulls are delivered to you fit and healthy. This will be one of the first sales in South Australia to come with 
this accreditation.

Please note the new Sale time of 1pm. We look forward to seeing both old and new faces on February 15th, and beforehand if there 
is anything we can do, please do not hesitate to contact us. We sincerely thank all producers who have supported us in the past, and 
appreciate your confidence in our program.

John Gommers and Family

Stoney Point Performance Angus



 page 5

Lot 2 - Stoney Point Dollar D37

Inspecting AI Sires at Dakota Sire Service, Mitchell, South Dakota, May 09

Lot 18 - Stoney Point Defender D92

The No1 Sale for Breeders who 

Sell Their Cattle by the Kilo
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Dear Potential Bull Buyer,

Des and John Gommers of Stoney Point Angus submitted samples from each of their sale bulls to our 

laboratory for testing to confirm that none of their sale bulls were Persistently Infected(PI) with Bovine 

Viral Diarrhea Virus, sometimes referred to as Bovine Pestivirus or Mucosal Disease.  

Herd wide testing for BVDV has been up until recently a laborious and expensive process.  Blood had to 

be collected from each animal and the testing procedures used were costly.  We at Swans have established 

the first laboratory in Australia to test for PI animals using easily obtained ear notch tissue.  We tested each 

of the Stoney Point sale bulls for Des and John using this technology.

BVDV is spread almost exclusively by Persistently Infected(PI) animals.  PI animals were infected while 

in utero, having been exposed between one and four months of gestation.  Intra uterine exposure is the 

only way to become Persistently Infected.  These PI animals go on to infect most of the unprotected 

animals they come in contact with, including pregnant animals, and if an unborn fetus is exposed between 

one and four months of gestation, the cycle is repeated.  PI’s are immunological cripples, and many don’t 

survive beyond a couple of years, the majority looking poor their entire lives.  However, some PI’s appear 

clinically normal and can live for several years, spreading the virus to multiple generations.

When a PI exposes a normal animal, that animal will be infected with BVDV for approximately two 

weeks.  In that time the animal may appear sick, but often display no clinical signs of infection. However, 

BVDV is a potent suppressor of the immune system.  Animals infected with BVDV may succumb to other 

infectious agents, whose severity was worsened by the effect of the BVD virus.

Des and John have tested all of their sale bulls to ensure that you don’t need to worry about purchasing a 

PI bull from them.  Further, they have vaccinated all of their sale bulls with two doses of Pestigard prior to 

sale, to protect them from contracting BVDV when they go to work, should they meet a PI in the process.  

Bulls have notoriously weak immune systems, the stressful joining season does not need to be further 

complicated by your new bulls suffering acute BVDV. Acutely infected bulls will eventually get over the 

effects of the virus, but they will shed BVDV in their semen for a short time, and their immune system 

may be impaired for much longer.

Please buy with confidence, knowing that Des and John have PI Tested and vaccinated with Pestigard each 

and every Stoney Point bull offered in this sale, both for your peace of mind and theirs.

Sincerely,

Dr. Enoch Bergman DVM

Swans Veterinary Services Team

Swans Veterinary Services Pty Ltd ABN: 19 079 755 356 - PO Box 1514 Esperance Western Australia 6450

Telephone: (08) 90 715 777 Fax: (08) 90 715 057 Email: admin@swansvet.com



 page 7

 

STUD STOCK BUYER! 
 
 

(Stud Name) aim to maximise the reproductive integrity 
and health of their stud stock by adopting the Pfizer STAR 
program – this is Steps Taken Against Reproductive disease. 
 
Each Pfizer STAR certified animal (bull/heifer) in this catalogue has been  
 

� Tested to show that they are not Bovine Viral Diarrhoea Virus (BVDV) 
Persistently Infected (PI) animals  

� Vaccinated against BVDV to ensure they are protected to the effects of 
this infection 

� Vaccinated against Leptospirosis, a potential reproductive and OH&S risk 
for cattle handlers 

� Vaccinated against Vibriosis, a sexually transmitted cattle disease 
� Given 2 vaccinations to ensure they have immunity established prior to 

leaving these premises 
� Issued with a Pfizer STAR certificate – valid for 12 months 
 
 

You can be confident that every step has been taken by this 
stud breeder (Stud Name) to ensure that these animals 

presented for sale will not introduce preventable 
reproductive diseases into your herd. 
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Bringing a New Bull Home 
 
 
 

by Bob Dent, Field Extension Officer, The Angus Society of Australia Locked Bag 11, Armidale, 2350 

NB. This report cannot be reproduced in part or in full without prior permission from The Angus Society of Australia 

Buying a bull is an investment. This investment should contribute to the 

genetics and sale income of your herd for many years. If you are to get the 

most from your new bull, it pays to look after him well, especially in the first 

season of use. This report discusses management strategies to maximise the 

productive life of your bulls.

At the sale

It is important to consider many facets when buying bulls including growth, 

fertility, carcase value structural soundness and temperament. When you go to 

a sale, inspect the bulls in the yards or pens and note any unusual behaviour 

or activity. Beware of bulls that are continually pushing to the centre of a 

mob, running around, unreasonably nervous, aggressive or excited. Note this 

behaviour in the sale catalogue and don’t bid on these bulls.

During the auction, the behaviour of some bulls may change. Some bulls that 

are quiet in the yard or paddock may not like the pressure and noise of the 

auction and become excited. Others that were excited before often get much 

worse in the sale ring. Behaviour in the yard or pen prior to the sale is a much 

better guide to temperament than behaviour shown in the sale ring.

After the sale

At auction sales, remember that possession is yours after the fall of the ham-

mer. So, careful treatment of animals from that point on is important. Insur-

ance against loss in transit, accidental loss of use or infertility is sometimes 

provided by vendors. Where it is not it is worth considering insurance to 

cover transport and the first three to six months of use. Complete the delivery 

instructions supplied by the vendor or agent. Before you take delivery of your 

new bull, ask what health treatments he has received. For example, has he 

been vaccinated with 5-in-1? How often? When was it last done? Has he been 

vaccinated for Vibriosis? Lleptospirosis? Three-day sickness? Knowing what 

has been done can reduce the need for further health treatments.

If you take the bull home yourself, consider the following:

•  Handle him quietly at all times, no dogs, no buzzers. Talk to the bull and 

give him time and room to move.

•  If you buy bulls from different vendors, you should separate them on the 

truck.

•  Make sure that the truck floor is covered with sand, sawdust or a floor grid 

to reduce the risk of bulls being injured or going down in transit.

•  If you can arrange it, put a few quiet cows or steers on the truck with the 

bull and let them run with the bull in a yard for a while before loading and 

after unloading.

•  Unload and reload during the trip as little as possible. If necessary, rest with 

water and feed. Treat bulls kindly — your impatience or nervousness is easi-

ly transmitted to an animal unfamiliar to you and unsure of his environment.

•  If buying bulls from interstate, organise any necessary health tests before 

leaving and work out if any other requirements must be met before cat-

tle can come into your state (for example, dipping for ticks or testing for 

Johne’s Disease).

When you use a professional carrier:

•  Make sure the carrier knows which bulls can be mixed together.

•  Discuss resting procedures for long trips, expected delivery time, truck 

condition and quiet handling.

•  Give the bull’s ear tag and brand numbers to the carrier and get the carrier’s 

phone number.

In buying bulls from far away, you may have to fit in with other delivery ar-

rangements to reduce cost. You should make it clear how you want your bulls 

handled.

Arrival

New bull buyers are often concerned about the apparent bad temperament 

of a bull that seemed quiet enough when purchased. Bulls can become upset 

and excited in the sale and delivery process. They are subjected to strange 

yards, different noises, loss of their mates, different people, different handling 

methods, trucking, unloading, new paddocks and different water and feed. 

This can upset animals which are normally very quiet.

When the bull arrives home, unload him at the yards into a group of house 

cows, steers or herd cows. Never jump the bull from the back of a truck into 

a paddock. Bulls from different origins should be put into separate yards with 

other cattle, steers or cows, for company.

Provide hay and water, then leave the bull alone until the next day, before giv-

ing routine health treatments.

Consult with your veterinarian and draw up a policy for treating bulls on ar-

rival and then annually.

For example, if they have not been treated before, all bulls should be 

drenched for worms, fluke if necessary, treated for lice and vaccinated with:

• 5-in-1 vaccine

• vibriosis vaccine

• leptospirosis vaccine in areas where it exists

• three-day sickness vaccine in areas where it can cause problems

• tick fever vaccine for bulls introduced into tick areas

Give particular attention to preventing new bulls bringing vibriosis into a 

herd. Vibriosis, a sexually transmitted disease, causes infertility and abortions 

and is most commonly introduced to a clean herd by an infected bull. Vac-

cinated bulls are free

from vibriosis so vaccinating bulls against the disease should be a routine 

practice. Vaccination involves two injections, 4–6 weeks apart, at the time of 

introduction, and then a booster shot every year. Keep the bull away from any 

females that may come on heat until both initial vaccinations are completed. 

When working bulls through the yards, handle them with care. Preferably 

work them with other cattle and do not use force unless absolutely necessary.

After administering routine health treatments, leave the bulls in the yards 

for the next day or two on feed and water to settle down with other stock for 

company. A bull’s behaviour will determine how soon it can be moved out to 

paddocks.

Mating new bulls

Newly purchased young bulls should not be multiple joined with older herd 

bulls. They will not be allowed to work much and in keeping them away from 

the cows, the older, dominant bull will knock them around. Use new bulls in 

either single sire groups or with other young bulls their own age. If a number 

of young bulls are to be used together, run them together for a few weeks 

before joining starts. They sort out their pecking order quickly and have few 

problems later.

The Australian Association of Cattle Veterinarians (AACV) defines a normal, 

fertile bull as “expected to get 90% of 50 normal, cycling females pregnant 

within 9 weeks, and 60% of these should become pregnant in the first three 

weeks of joining”. This expectation would apply to 2 year old bulls, but not to 

younger bulls.

Yearling Bulls

In recent years the selling of yearling bulls has become more common. Don’t 

overwork young bulls. Mating loads of only 25- 30 females are recommended 

for yearling bulls.

Managing older herd bulls

Older working bulls also need special care before mating starts. They should 

be tested or checked annually well before the joining for physical soundness, 

testicle tone and serving ability. For older bulls a serving ability test is useful 

as it makes

diagnosis of problems such as arthritis and lameness easier. All bulls to be 

used must be free moving, active and in good store condition. Working bulls 

may need supplementary feeding before the joining season to bring up condi-

tion.

All bulls should be drenched, treated for lice and vaccinated with 5-in-1 and 

for vibriosis, annually. They may also need leptospirosis and three-day sick-

ness vaccinations in some areas.

During mating

•  Check bulls at least twice each week for the first two months. Get up close 

to them and see each bull walk; check for swellings around the sheath and 

for lameness. Watch them work if possible and pay particular attention to 
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any sign of abnormal serving problems like “corkscrew penis” or too many 

cows returning to heat.

•  Have a spare bull or bulls available to replace any that break down. Replace 

any suspect bull immediately. If you have to replace a bull, get the bull 

checked by your vet. Sometimes prompt treatment for small problems can 

avoid culling. Vendors that provide guarantees on their bulls will usually 

require a veterinary certificate indicating the problem with the unsatisfactory 

bull.

•  Rotate bulls in single sire groups to make sure that any bull infertility is 

covered. Single sire joining works well but it has risks. The bulls must be 

checked regularly and carefully or the bulls rotated every one or two cycles. 

If you need to record sire lines, it may pay to use similarly bred bulls in any 

rotation or this requirement is hard to achieve.

•  Yearling bulls are still growing strongly, so tend to be leaner, carrying less 

body fat reserves. The condition of the yearling bulls is critical. If they drop 

below condition score 3 sperm production may be impaired. In extensive 

conditions with only average or poor quality feed, the joining season should 

be restricted to 6-8 weeks.

After mating

• Look after bulls. Feed them well.

• Pregnancy test females and cull infertile bulls. 

Taking Bulls to Northern Australia

The environment in northern Australia offers special challenges for Angus 

bulls. Experience shows that properly handled, Angus bulls can adapt to the 

heat and extensive rangeland conditions giving good calf crops and produc-

tive working lives. The following suggestions are offered for those looking to 

use Angus bulls in northern areas:

•  Buy bulls younger and take them north to acclimatize well before the 

breeding season starts. Yearling bulls have adapted well when given time to 

acclimatize but they need to be fed well enough to allow adequate growth 

before the mating season begins.

•  Buy structurally sound bulls, preferably grass fed without excessive condi-

tion. These bulls will adapt quickly and suffer less setback when taken 

north.

•  Use Angus bulls by themselves, don’t mix them with older, fully grown 

bulls or mickeys. They will not get as many calves in mixed mating groups 

if the other bulls dominate simply because they are older and better adapted.

•  After the mating season ends, pull the Angus bulls out and look after them 

in preparation for the following season. They may need a bit of better feed 

or supplement during the dry season.

•  In “ticky” areas, “blood” the Angus bulls on arrival. Angus bulls may need 

more treatment for ticks and buffalo fly than Bos indicus bulls but no more 

so than other British Breeds.

There many of examples of successful crossbreeding with Angus in northern 

Australia. The crossbred calves are fast growing, mid maturing with excellent 

carcases. The crossbred females are

highly fertile and productive.

Bulls are a large investment for breeding herds and they have a major effect 

on herd fertility. A little time and attention to make sure they are fit, free from 

disease and actively working is well

worthwhile.

Checklist For Bringing A New Bull Home

•  Insurance

•  Carrier Instructions

•  Health Policy

•  Settle In Properly

•  Health Treatments

•  Bull Management

•  Annual Testing and Health Treatment

•  Regular Checking

•  Buy Bulls that Suit Your Needs

•  Protect Your Investment

Further Information

Further information can be obtained from:

Bob Dent, Extension and Youth Manager

The Angus Society of Australia

Phone/Fax: 02 6732 5877

Email: bobdent@angusaustralia.com.au

NB. This report cannot be reproduced in part or in full without prior permission from The Angus Society of Australia 

 
 
  

Robertson's AI proudly supplying A.I. products 
and services to the Gommers family's Stoney 

Point Performance Angus Herd.
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A BRIEF DESCRIPTION OF 

EBVS AND $INDEX VALUES 
 

 

ROBERTSON’S A.I.
Offering the following quality services statewide:

• Semen supplies from all the major suppliers – bulk order discounts available

• Synchro AI program – experienced AI technicians who will travel anywhere

• Freeze branding

• Heat detecting aids - tail paints, chinball harnesses, kmars, scratchies and more

• LN2, semen and all other AI merchandise delivered on farm on a regular basis

Phone: 08 85 321392                Fax: 08 85 310334            

 Email: robaiser@lm.net.auEmail: robaiser@internode.on.net

The following is a brief description of Angus GROUP BREED-

PLAN EBVs and Breedobject $Index Values and Accuracies.  

For a more detailed explanation of these please refer to the Angus 

Society of Australia web site (http://www.angusaustralia.com.au).

Angus GROUP BREEDPLAN is an advanced genetic evalua-

tion system that provides a genetic description of Angus cattle for 

a comprehensive range of traits influencing fertility, growth and 

carcase performance.   It provides predictions of the genetic merit 

of individual animals called Estimated Breeding Values (EBVs).  

EBVs are based on all available pedigree and performance records 

provided by breeders in Australia and New Zealand, along with 

available overseas genetic information.  

EBVs are expressed in the units of measurement for each particu-

lar trait, and are shown as +ive or –ive differences from the breed 

base.  The average ebv for different traits changes over time as the 

breed makes genetic progress.  The averages for calves born in 

2007 are shown below.  These averages provide a useful bench-

mark for comparisons of EBVs for individual animals.

ACCURACY (%) ~ Provides an indication of the reliability of an 

EBV.  As more performance information becomes available on an 

animal (or it’s progeny, or relatives) then the accuracy of it’s EBVs 

for particular traits will increase.  See Understanding Accuracies 

(http://www.angusaustralia.com.au/BP_Understanding_Accu.htm) 

for a more detailed explanation. 

TRAITS OBSERVED ~ Indicates those traits that have been 

recorded and are contributing to the EBV’s calculated for an ani-

mal. (These should appear directly below the table displaying the 

animals EBV’s).

CALVING EASE DIR (%) ~ Estimates of the genetic differences 

between animals in the ability of their calves from 2 year old heif-

ers to be delivered without assistance. 

CALVING EASE DTRS (%) ~ Estimates of the genetic differ-

ences between animals in the ability of their 2 year old daughters 

to calve without assistance.  

GESTATION LENGTH (DAYS) ~ Estimates of the genetic dif-

ferences between animals in the number of days from the date of 

conception to the calf birth date.   

BIRTH WT (KG) ~ Estimates of the genetic differences between 

animals in calf birth weight.   

200-DAY WT (KG) ~ Estimates of the genetic differences be-

tween animals in liveweight at 200 days of age. 

400-DAY WT (KG) ~ Estimates of the genetic differences be-

tween animals in liveweight at 400 days of age. 

600-DAY WT (KG) ~ Estimates of the genetic differences be-

tween animals in liveweight at 600 days of age. 

MATURE COW WEIGHT (KG) ~ Estimates of the genetic dif-

ferences between animals in cow weight at 5 years of age. 

MILK (KG) ~ Estimates of the genetic differences between ani-

mals in milk production, expressed as variation in 200-day weight 

of daughter’s calves.   

SCROTAL SIZE (CM) ~ Estimates of the genetic differences 

between animals in scrotal circumference at 400 days of age.   

DAYS TO CALVING ~ Estimates of the genetic differences in 

female fertility, expressed as the number of days from the start of 

the joining period until subsequent calving.   
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CARCASE WEIGHT (KG) ~ Estimates of the genetic differences 

between animals in carcase weight, adjusted to 650 days of age.   

EYE MUSCLE AREA (CM2) ~ Estimates of the genetic differ-

ences between animals in eye muscle area at the 12/13th rib site, in 

a 300kg carcase.   

RIB FAT (MM) ~ Estimates of the genetic differences between 

animals in fat depth at the 12/13th rib site, in a 300 kg carcase.   

RUMP FAT (MM) ~ Estimates of the genetic differences between 

animals in fat depth at the P8 rump site, in a 300kg carcase.   

RETAIL BEEF YIELD % (RBY%) ~ Estimates of the genetic 

differences between animals in percentage retail beef yield, in a 

300kg carcase.   

INTRA-MUSCULAR FAT % (IMF%) ~ Estimates of the genetic 

differences between animals in percentage intra-muscular fat (mar-

bling) at the 12/13th rib site, in a 300 kg carcase.

NET FEED INTAKE TRAIL (KG/DAY) ~ Estimates of the ge-

netic differences between animals for feed efficiency. 

For a more detailed explanation of Group BREEDPLAN EBV’s 

and Accuracies, please refer to Understanding EBVs (http://www.

angusaustralia.com.au/BP_Understanding_EBVs.htm) and Under-

standing Accuracies (http://www.angusaustralia.com.au/BP_Under-

standing_Accu.htm).

Long fed / Certified Australian Angus Beef $ Index ~ based on 

a high fertility self replacing commercial Angus herd where steers 

are grown out to be long fed for the high quality, high marbled 

Japanese export market.  Selection of animals using this index will 

increase IMF % of your herd, and emphasis is also placed on 600 

day growth.

Short Fed Domestic $ Index ~ based on a high fertility self replac-

ing Angus herd selling feeder steers and heifers for the short fed 

domestic feedlot trade.  Emphasis is placed on growth to 400 days 

and high carcase yield while maintaining fertility and marbling. 

Heavy Grass Fed Steer $ Index ~ based on a self replacing herd 

that sells heavy grass fed steers for markets like the EU and light 

grass fed Jap Ox.  Emphasis is on growth and carcase yield while 

maintaining fertility and marbling.

Terminal $ Index ~ for herds where no animals are kept for breed-

ing.  For example using Angus bulls over dairy cross cows for veal-

er production or over tropical cows with steers and heifers grown 

out for short feeding.  Emphasis is on growth and carcase yield with 

no weighting placed on calving ease, female fertility or milk.

NB.   Actual $Index Values for individual animals are sensitive to 

the assumptions used in the BREEDOBJECT analysis used to calcu-

late the selection index.   Please refer See Understanding $Index 

Values (http://www.angusaustralia.com.au/BP_Understanding_In-

dex.htm) for a more detailed explanation.

NB.  EBVs and $Index Values are calculated using  software devel-

oped by the Animal Genetics and Breeding Unit (AGBU), a joint 

institute of NSW Agriculture and The University of New England.  

Ongoing research and development at AGBU is supported by fund-

ing provided by Meat and Livestock Australia. 

For more information please contact: 
The Angus Society of Australia Locked Bag 11, ARMIDALE NSW 2350    

Phone: (02) 6772 3011    Fax: (02) 6772 3095 
Email: office@angusaustralia.com.au   Home Page: http:\\www.angusaustralia.com.au

Calving Ease Gestation Birth 200-Day 400-Day 600-Day Mature Scrotal Days to Carcase Eye Muscle Rib Rump Retail Intra-
DIR DTRS Length Weight Weight Weight Weight Cow Wt. Milk Size Calving Wt Area Fat Fat Beef Yield Muscular
(%) (%) (days) (kg) (kg) (kg) (kg) (kg) (kg) (cm) (days) (kg) (sq. cm) (mm) (mm) (%) Fat %

High 1% +4.9 +3.5 -5.7 +0.8 +52 +94 +119 +120 +19 +2.9 -5.5 +70 +6.6 +1.8 +2.0 +1.5 +2.6
High 5% +3.4 +2.4 -4.6 +2.0 +48 +86 +110 +108 +17 +2.4 -4.7 +64 +5.4 +1.1 +1.3 +1.0 +2.1

High 10% +2.6 +2.0 -4.1 +2.6 +46 +82 +105 +102 +16 +2.1 -4.3 +61 +4.8 +0.8 +0.9 +0.8 +1.8
High 15% +2.1 +1.7 -3.7 +3.0 +44 +80 +101 +97 +15 +1.9 -4.0 +59 +4.4 +0.6 +0.7 +0.7 +1.6

High 20% +1.7 +1.4 -3.5 +3.3 +42 +78 +99 +94 +15 +1.8 -3.7 +57 +4.1 +0.4 +0.5 +0.6 +1.5
High 25% +1.4 +1.2 -3.2 +3.6 +41 +76 +96 +91 +14 +1.7 -3.5 +56 +3.8 +0.3 +0.4 +0.5 +1.3

High 30% +1.1 +1.0 -3.0 +3.8 +40 +74 +94 +89 +14 +1.6 -3.3 +54 +3.5 +0.2 +0.2 +0.4 +1.2
High 35% +0.8 +0.8 -2.8 +4.0 +39 +72 +92 +87 +13 +1.5 -3.1 +53 +3.3 +0.1 +0.1 +0.4 +1.1

High 40% +0.5 +0.6 -2.6 +4.2 +38 +71 +91 +84 +13 +1.4 -2.9 +52 +3.1 +0.0 +0.0 +0.3 +1.0
High 45% +0.3 +0.5 -2.5 +4.4 +37 +69 +89 +82 +12 +1.3 -2.7 +50 +2.8 -0.1 -0.1 +0.3 +1.0

50% +0.0 +0.3 -2.3 +4.6 +36 +68 +87 +80 +12 +1.2 -2.5 +49 +2.6 -0.2 -0.2 +0.2 +0.9
Low 45% -0.2 +0.1 -2.1 +4.8 +36 +66 +85 +78 +11 +1.1 -2.3 +47 +2.4 -0.3 -0.3 +0.1 +0.8
Low 40% -0.5 -0.1 -2.0 +5.0 +35 +65 +83 +76 +11 +1.1 -2.1 +46 +2.2 -0.4 -0.4 +0.1 +0.7

Low 35% -0.8 -0.2 -1.8 +5.2 +34 +63 +81 +74 +10 +1.0 -1.9 +44 +2.0 -0.5 -0.5 +0.0 +0.5
Low 30% -1.1 -0.4 -1.6 +5.4 +33 +62 +79 +72 +10 +0.9 -1.6 +43 +1.7 -0.6 -0.6 +0.0 +0.4

Low 25% -1.4 -0.6 -1.4 +5.6 +31 +60 +77 +69 +9 +0.8 -1.4 +41 +1.5 -0.7 -0.7 -0.1 +0.3
Low 20% -1.8 -0.8 -1.2 +5.9 +30 +58 +74 +66 +9 +0.7 -1.1 +39 +1.2 -0.8 -0.9 -0.2 +0.1

Low 15% -2.3 -1.1 -1.0 +6.2 +29 +55 +71 +63 +8 +0.6 -0.7 +37 +1.0 -1.0 -1.0 -0.3 +0.0
Low 10% -2.9 -1.4 -0.7 +6.5 +27 +52 +67 +59 +7 +0.4 -0.2 +33 +0.6 -1.1 -1.3 -0.4 -0.2

Low 5% -3.8 -2.0 -0.3 +7.1 +24 +47 +61 +52 +6 +0.2 +0.5 +29 +0.2 -1.4 -1.6 -0.6 -0.4
Low 1% -5.8 -3.2 +0.6 +8.2 +18 +37 +49 +40 +3 -0.3 +1.9 +20 -0.6 -2.0 -2.2 -1.0 -0.6

� � �
Negative (lower) values Negative (lower) values

more favourable more favourable
* based on the results of the January 2010 Angus GROUP BREEDPLAN analysis

Angus GROUP BREEDPLAN EBV percentile bands for animals born in 2008*
Use this table as a guide to compare individual animals with the current genetic level of the Angus breed

—— Calving Ease —— ——— Growth & Maternal ——— — Fertility — ———————— Carcase ————————
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Stoney Point Equation

Papa Equator 2928

BC Marathon 7022
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Rito 2311 of 2536 BRND 036

21AR Coal Bank C014

Stoney Point Equator Y28
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R/M Ultra Cash Flow 102

Kahn Broadband 

Ardrossan Direction W109
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Exar Expand 1241

Midwest T69N 

BT Right Time 24J
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AUTUMN DROP BULLS
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Lot 1 - Stoney Point Dallas D21

John with Steve Mohnen, Mohnen Angus, South Dakota, inspecting the dam and 
progeny of Mohnen Dynamite, and progeny of TC Aberdeen.

Lot 3 - Stoney Point Darkhorse D30
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Lot 4 - Stoney Point Dr Fager D48

Lot 5 - Stoney Point Deputy D65

Lot 6 - Stoney Point Deconstruct D28
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CGU - Australia’s largest  
and trusted rural insurer  
and proudly supporting  

Spence Dix & Co

Insurer 
CGU Insurance Limited 
ABN 27 004 478 371 DES0544-0110

“The livestock marketing specialists”

Tintinara                                                 
Luke Schreiber  0429 817274                                          

Meningie                   
Mark O‛Leary 0429 814998

Keith/All Areas
Jonathan Spence 0427 084951

Rodney Dix 0429 818490

Lower North/Adelaide Plains
Daniel Doecke 0458 748262
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Lot 11 - Stoney Point Double Agent D78

Implanting embryos into recips at Rutherford Angus Ranch, Buda, Texas, May 
2009. We have a strong working relationship with Rutherfords, flushing their elite 

donor cows for Australia. Some of the first calves are in this sale.

Lot 12 - Stoney Point Dirk D86
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Lot 13 - Stoney Point Detective D102

Lot 14 - Stoney Point Dakar D12

Lot 15 - Stoney Point Double Down D01
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SPRING DROP BULLS

WITHDRAWN
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Lot 28 - Stoney Point Deco D165

John with Kevin Gallagher, Manager Rutherford Ranches, Buda, Texas, May 09

Lot 29 - Stoney Point Durango D174
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PO Box 350  

RED HILL VIC 350 

Mobile 0412 580 747 

Fax: 08 8462 2070 

•  For all your scanning and cattle requirements

•  Accredited Beef Class structural assessor - No.1026
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Lot 34 - Stoney Point Dell D129

Entrace to LaGrand Angus, Freeman, South Dakota, May 09

Lot 36 - Stoney Point Donnie D173
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Lot 37 - Stoney Point Dimaggio D146

Lot 38 - Stoney Point Database D162

Lot 39 - Stoney Point Diversity D148
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ARTIFICIAL BREEDING SERVICES
OFFERING CATTLE BREEDERS OFFERING SHEEP BREEDERS

SPEAK TO US ABOUT OUR GENETIC EXPORT CAPABILITIES

Contact:

Phone: Fax:

BRECON BREEDERS

BRECON BREEDERS

Proud to be associated with Stoney Point

TRANSPORT

GOMMERS

GOMMERS TRANSPORT
★ Grain

★ Gypsum

★  Fertiliser to the Murraylands and 
South East of South Australia

Phone Des Gommers on  
08 8531 1891 or Mobile 0408 813 191

Transport of
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Lot 43 - Stoney Point Daybreak D133

Lot 44- Stoney Point Dynamite D163

Lot 45 - Stoney Point Diddy Do It D204
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IMPORTANT NOTICES  
FOR PURCHASERS 

 

~ SALE CATALOGUE DISCLAIMER ~ 

"All reasonable care has been taken by the vendor to ensure that the information provided in this 
catalogue is correct at the time of publication.  However, neither the vendor or the selling agents make 
no other representations about the accuracy, reliability or completeness of any information provided in 
this catalogue and do not assume any responsibility for the use or interpretation of the information 
included in this catalogue. You are encouraged to seek independent verification of any 
information contained in this catalogue before relying on such information.” 
 

~ DNA PATERNITY VERIFICATION ~ 

“Please note that DNA paternity (sire of sale animal) verification has not been conducted on some or 
all of the animals listed in this catalogue.  It is a requirement of the Angus Society of Australia that all 
bulls used to sire calves for registration in the Society’s Herd Book Register, Red Angus Register or 
Angus Performance Register must have been DNA paternity verified if they are born in or after the 
‘Y’ year (2003). Buyers intending to use bulls listed in this catalogue to produce calves to be 
registered in the Angus Society’s Herd Book Register, Red Angus Register or Angus Performance 
Register should conduct DNA paternity verification on those bulls before they are used for breeding.” 

 

~ PRIVACY INFORMATION ~ 

The animals included in this catalogue are registered with the Angus Society of Australia.  The buyer 
is encouraged to have transferred to it the registration of any animals purchased.  In order for this 
transaction to be effected, the buyer will need to provide certain personal information to the Society 
and consent to the collection and disclosure of that information by the Society in certain 
circumstances, if the buyer is a member of the Society.  If the buyer does not wish for his or her 
personal information to be collected and disclosed by the Society, the buyer must opt out of the option 
to consent by completing the form included below and forwarding it to the Society.  If the form is not 
completed, the buyer will be taken to have consented to the collection and disclosure of that 
information by the Society. 

 
 

BUYER’S OPTION TO OPT OUT OF DISCLOSING PERSONAL INFORMATION  
TO THE ANGUS SOCIETY OF AUSTRALIA 

 

If you do not complete this form, you will be taken to have consented to the Angus Society of Australia 
using your name,  address and phone number for the purposes of effecting a change of registration of 
the animal(s) that you have purchased, maintaining its databases and disclosing that information to its 
members on its website, if the buyer is a member of the Society. 
 

I, the buyer of animals with the following registration numbers ……………………………………… 
……………………………………………………………………………………………………… from Society 
member ……………………………………………………… (name) do not consent to the Angus Society 
of Australia using my name,  address and phone number for the purposes of effecting a change of 
registration of the following animal(s) that I have purchased, maintaining its databases and 
disclosing that information to its members on its website. 

 
Signature: ………………………………… 
 
Date: ……………………………………… 
 
Please forward this completed consent form to the Angus Society of Australia, Glen Innes Road, 
Locked Bag 11, Armidale NSW 2350.  If you have any queries, please telephone 02 6772 3011 or  
e-mail office@angusaustralia.com.au. 
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DUKES HWY

CHARLIES WELL 
RD

ZWARS RD

KEITH

SUGARLOAF RD

MARTIN’S RD

OLD WYNARLING  
RD

GOLF COURSE

EMU  
FLAT RDEMU  

RISE RD

DARK ISLAND WELL RD

BECKMAN’S RD

DARK ISLAND WELL RD 
KEITH  

“Eight Mile” Sale Complex

Long Fed Heavy Grass Short Fed
/ CAAB Fed Steer Domestic Terminal
Index Index Index Index

Highest 1% $127 $97 $87 $87
Highest 5% $116 $90 $80 $81

Highest 10% $111 $86 $76 $77
Highest 15% $106 $83 $74 $74

Highest 20% $103 $81 $72 $72
Highest 25% $100 $79 $70 $71

Highest 30% $97 $77 $68 $69
Highest 35% $94 $76 $67 $68

Highest 40% $92 $74 $66 $66
Highest 45% $89 $73 $64 $65

50% $87 $71 $63 $64
Lowest 45% $84 $70 $61 $63
Lowest 40% $82 $68 $60 $61

Lowest 35% $79 $66 $58 $60
Lowest 30% $76 $64 $57 $58

Lowest 25% $73 $62 $55 $56
Lowest 20% $69 $60 $53 $54

Lowest 15% $65 $57 $50 $52
Lowest 10% $59 $53 $47 $49

Lowest 5% $51 $47 $41 $44
Lowest 1% $35 $33 $30 $32

* based on EBVs from the January 2010 Angus GROUP BREEDPLAN analysis.
  

NB. The composition of any selection index and actual $ Index Value

differences between animals is sensitive to the assumptions used in

the BREEDOBJECT analysis.

$ Index Value Percentiles for 2008 born calves*
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See you at next years sale!

Notes



DA & JA Gommers & Son Pty Ltd
John & Rebeka Gommers

“Leonawood”
PO Box 219, Keith SA 5267

Ph: 08 8755 1559 • Fax: 08 8755 1629 • Mob: 0418 813 191
Email: stoneypoint@baonline.com.au

www.stoneypoint.com.au

The No1 Sale for Breeders who 

Sell Their Cattle by the Kilo

Stoney Point Dickens D141


